


High-Level Teaming Agreement Example Only
For Use in Joint Proposals and Business Development Opportunities
DISCLAIMER: This document is provided for general informational and operational use only and does not constitute legal advice. Parties entering into teaming agreements are strongly advised to consult with a qualified attorney to ensure compliance with federal, state, and contractual requirements.

1. Parties
This Teaming Agreement (“Agreement”) is entered into by and between:
· [Prime Company Name], a [State] [LLC/Corporation], with its principal office located at [Address] (“Prime”); and
· [Teaming Partner Company Name], a [State] [LLC/Corporation], with its principal office located at [Address] (“Partner”).
The parties agree to explore and potentially collaborate on the submission of one or more proposals in response to Requests for Proposals (RFPs) or other solicitations issued by public or private sector clients.

2. Purpose
The purpose of this Agreement is to define the high-level terms under which the parties will:
· Collaborate on RFP responses
· Determine respective roles (e.g., Prime/Subcontractor)
· Share technical expertise, past performance, and pricing inputs
· Develop and submit compliant, competitive proposals

3. Scope of Cooperation
Each party agrees to:
· Collaborate in good faith to respond to [Insert RFP Name/Number or “future RFPs of mutual interest”]
· Assign proposal sections (e.g., technical, past performance, pricing) in a timely manner
· Share relevant documents and data as needed for proposal development
· Review and approve the final proposal before submission
Note: A more detailed subcontract or statement of work (SOW) will be negotiated if the proposal is awarded.

4. Exclusivity (Optional)
The parties agree that, for the duration of the proposal preparation period, neither will engage with third-party competitors for the same opportunity without written consent from the other party.

5. Confidentiality
Both parties agree to keep all non-public, proprietary, and confidential information shared under this Agreement secure and not disclose it to any unauthorized third party, during and after the term of this Agreement.

6. No Guarantee of Award
This Agreement does not guarantee that:
· A proposal will be submitted
· A contract will be awarded
· Any specific amount of work or compensation will be provided
Award of work is contingent on successful selection and subsequent negotiation of a formal agreement.

7. Revenue or Cost Sharing (Optional)
Revenue or cost-sharing terms, if applicable, will be mutually agreed upon in writing prior to proposal submission or post-award through:
· A subcontractor agreement
· A joint venture agreement
· A separate revenue share agreement

8. Intellectual Property
Each party retains ownership of its pre-existing materials and intellectual property. Jointly developed proposal content may be reused for future teaming efforts by mutual consent.

9. Term and Termination
This Agreement will remain in effect until:
· The parties mutually agree to terminate
· The specific RFP opportunity concludes without award
· Superseded by a more formal agreement post-award
Either party may terminate this Agreement with written notice.

10. Dispute Resolution
Disputes arising from this Agreement will be resolved through good faith discussions. If unresolved, parties agree to consider mediation or arbitration before pursuing legal action.

11. Signatures
Prime Contractor
Name: ___________________________
Title: ____________________________
Signature: ________________________
Date: ____________________________
Teaming Partner
Name: ___________________________
Title: ____________________________
Signature: ________________________
Date: ____________________________




